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prepare to launch their business ventures. I am sure that they will benefit substantially. Sushil Bhatia PhD, MBA,
Professor Executive in Residence, Sawyer Business School, SuFolk University, Boston, MA Listen to the Voice of
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professional salespersons. . Six ways to sell during tough economic times . D.N.Chadha coaches six ways to
adjust and change strategies to sell during an economic downturn. Selling is like professional sports as it is
based on performance. Twelve examples similar to football have been cited in the book. Who must read and
practice Eight Factors to Score a Touchdown in professional selling? Everyone who is engaged in the
professional selling of...
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